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EFG FINANCIAL PRODUCTS DIVISION
TRANSPARENCY GENERATES TRUST.

TRANSPARENCY, SERVICE AND SECURITY ARE IMPORTANT FACTORS 
FOR ALL INVESTMENTS

The EFG Financial Products Division was established in 2012 and is part of EFG Bank, 
Singapore Branch. It provides services for Accredited and Institutional investors in South 
East Asia. The division´s main purpose is to introduce business to EFG Financial Products 
AG in Zurich, Switzerland.

EFG Financial Products AG goals are to provide a high level of transparency and service 
to our clients and to develop attractive investment solutions across all asset classes 
for them. The development of solutions is backed by fi rst class IT infrastructure and 
delivered by a team of well over 200 professionals.

EFG Financial Products‘ structured products are guaranteed by EFG International AG, 
which is the majority shareholder of EFG Financial Products Holding AG and a Swiss 
private banking group with circa 2‘500 employees operating in over 30 locations.

EFG Financial Products AG offers

• High transparency vis-à-vis clients and counterparties thanks in part to 
product reports, which EFG FP AG were the fi rst provider to introduce.

• A high level of service thanks to a scalable IT platform.

• Excellent liquidity continuously confi rmed by the top spot in the 
Payoff Market Making Index (Switzerland).

• Security as a Swiss securities dealer and part of a large 
Swiss private banking group.

• Sustainability: The business and compensation model is consciously 
targeted at promoting longterm thinking and action.

The Security of a strong Partner.

WOULD YOU LIKE TO KNOW MORE 
ABOUT OUR TAILORMADE OFFERING?

EFG Bank Ltd
EFG Financial Products Division
Singapore Branch

#04 -00 EFG Bank Building
25 North Bridge Road
Singapore 179104

info@efgbank-efgfp.sg
www.efgbank-efgfp.sg

LEGAL DISCLAIMER

EFG Bank Ltd, Singapore branch (the “EFG”) is an 
approved merchant bank, regulated by the Monetary 
Authority of Singapore. This document is being com-
municated to you solely for the purposes of providing 
information regarding the products and services that 
EFG currently offers, subject to applicable laws and 
regulations. In Singapore, any products or services set 
out in this document will be provided by or through 
EFG. Any – including only partial – reproduction of 
any article or picture is solely permitted based on an 
authorization from EFG Bank AG. No responsibility is 
assumed in case of unsolicited delivery.

© EFG Bank Ltd 2012. All rights reserved.
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Launched in March 2010, Hubbis is 
the leading provider of content and 
online learning for Asia’s Wealth 
Management & Private Banking 
Industry. 

This is achieved through a highly-
functional and relevant training and 
information portal – with a holistic 
suite of Wealth Management Training 
Modules and a cutting-edge Learning 
Management System – that enables 
relationship managers (RMs) and 
financial advisers to become more 
successful in the region’s competitive 
landscape. And at the same time 
fulfill their continuing professional 
development obligations.

Our educational content and other 
tools are targeted, independent, 
timely, strategic and Asia-focused. The 
site is mainly focused on developing 
skills, product knowledge, and 
understanding.

Through this practical advice, 
analysis, insight and information, 
users gain what’s necessary to offer 
suitable and trusted advice to their 
clients.

For more information, please contact:

Michael Stanhope
Chief Executive Officer 
T 852 2563 8766
E michael.stanhope@hubbis.com 

Adam Cowperthwaite
Chief Operating Officer and 
Chief Financial Officer                          
T 852 2563 8900
E adam.cowperthwaite@hubbis.com 

David MacDonald
Head of Consulting & Learning 
Solutions                          
T 65 6725 9231
E david.macdonald@hubbis.com

Andrew Crooke
Editor 
T 852 2563 8683
E andrew.crooke@hubbis.com

Who is Hubbis?

Welcome 
We are delighted to be hosting our 2nd annual Thailand Wealth Management 
Forum 2013 in Bangkok.

Please mark the date of our 2014 Thai event in your diary now – Thursday 15th May.

Today, we are bringing together key participants in the domestic wealth management 

community, as well as practitioners from overseas, for an event which includes 

presentations and panel discussions on key aspects of the market – including:

 How the industry is developing and can evolve further – and what you can do to 

make the most of the market potential

 Opportunities and challenges relating to product offerings 

 How to provide a good long-term service to attract and retain clients – not just 

target AUM

 Dealing with the regulatory landscape

 Winning business models for the Thai market

 Learning from international best practices

 Building a world-class technology platform and delivering an excellent customer 

experience

You will receive a certificate to prove your attendance today. Whether you are joining 

us for either the morning or the afternoon segments, or the whole day, you must sign 

your name at the registration desk upon arrival, and then again before you leave. We 

will then calculate the number of hours - and send you an authenticated certificate 

with your name, the details of the forum and the time you spent here.

We will also be video-recording the presentations and writing up content from the 

panel discussions – and we will send this to you for your reference after the forum. 

Special thanks to all of our speakers, and to our sponsors: EFG Financial Products, 

Morningstar, TMF Group, AG Delta, Heritage Trust Group, JPMorgan, Labuan IBFC, 

DST Global Solutions, ERI, Henderson Global Investors, IRESS, Solution Providers, 

Threadneedle Investments, and Wealth-X.

Thank you for your support and attendance. We hope you enjoy the forum.

Michael Stanhope
Chief Executive Officer

Hubbis
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Agenda

8.40am Registration

9.00am Welcome Address

 Andrew Crooke
 Editor
 Hubbis

9.05am Panel Discussion
	 Defining	wealth	management	in	Thailand	–	and	taking	the	industry	to	the		
 next level

 - How can the wealth management industry in Thailand be defined?
 - What challenges does this create in developing a clear strategy and brand  
  – and therefore being profitable?
 - What should firms do to more clearly segment their various offerings –   
  and to help address the gap in customer understanding about different  
  segments?
 - How does the regulatory environment need to evolve to support the local  
  industry?
 - Many wealthy Thais have private banking accounts in Singapore or 
  Hong Kong? What more can be done for them onshore to stem keep more  
  outflows in Thailand? 
 - How can Thailand become more of a hub to attract more players and   
  create more competition?
 - What more needs to be done to better align interests of clients and   
  advisers?
 - What models are likely to be successful as the market develops further?
 - Where does “private banking” fit in? Does it really exist in Thailand? 
 - What issues do bank targeting this space face in trying to scale their   
  private banking platforms? What are the component parts of successful  
  private banking platforms? 
 - Will more international private banks set up onshore operations in   
  Thailand? Is there enough depth to the market to support this? What can  
  be learnt from offshore banks?
 - How is the fee model likely to evolve in Thailand?
 - To what extent do the commission and revenue structures in Thailand need  
  to change for the market to develop further? 

 Chair

 Andrew Crooke
 Editor
 Hubbis
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 Panel Members

 Cholathee Pornrojnangkool
 Senior Vice President, Head of Wealth Management, Thailand
 Standard Chartered Bank 

	 Sukanya	Tekittipong
 Senior Vice President, Krungsri Exclusive
 Bank of Ayudhya 

 Teera Phutrakul
 Founder, JT Financial Planners
 Chairman, Thai Financial Planners Association 

 Philipp Piaz
 Partner
 Finaport

9.55am Presentation
	 Why	wealth	planning	is	core	to	wealth	management	

 Nigel Rivers
 Managing Director, Hong Kong, and Regional Director of Private Clients, Asia Pacific
 TMF Group

 - Why wealth planning matters 
 - Why everyone should plan 
 - What can go wrong if they don’t plan 
 - What are the common wealth planning tools and how to use them effectively 
 - How to implement wealth planning in practice – and what are the challenges to  
  address

10.20am Head-to-head Q&A
	 Facing	up	to	the	increased	reality	of	transparency

	 Eve	Tay
 Business Development Manager
 Heritage Trust Group

 A “live” Q&A on stage – to cover:

 - What type of wealth planning-related advice is appropriate – and compliant –  
  for Asian clients in today’s increasingly regulated world?
 - What trends are there in terms of which are the preferred trust structures for  
  Asian clients? What is driving these structuring decisions and preferences?
 - Given the number of jurisdictions in which you can set up a trust structure, does  
  it make any difference where you set one up?
 - What questions do advisers need to ask Asian clients to know what is best- 
  suited to them?
 - What do you see are the 3 major legal / regulatory issues at the moment for  
  wealth planning in Asia?
 - What 3 estate planning products do you see being used over the next 5 years  
  in Asia?
 - Over the next 5 years, which 3 wealth management centres will be at the  
  forefront and why?



 

dstglobalsolutions.com/anova
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Agenda

10.40am	 Refreshments	&	Networking

11.05am Presentation
 The Labuan Foundation as a wealth management tool in succession   
 planning

 Datin Isharidah Ishak
 Senior Partner
 First Fiduciary (Labuan) LLP

 - The need for a succession plan and the consequences of a failure to plan
 - What a Labuan foundation is and how it works
 - The flexibility of the trust-corporation combination
 - The role of the Labuan Foundation as a bespoke vehicle for succession  
  planning

11.30am Presentation
	 Next	generation	of	structured	products

 David Schmid
 Executive Director, Head of Structured Solutions South-east Asia
 EFG Bank, Singapore Branch, EFG Financial Products Division

 - Introduction to EFG Bank – Financial Products Division 
 - Product creation through the Constructor Tool
 - Creating investor protection with: COSI (Collateral Secured Instruments)

11.55am Presentation
	 How	to	help	our	clients	achieve	their	financial	goals	–	a	case	study	from		
 Thai market

 Peet Yongvanich
 Managing Director, Thailand
 Morningstar

 - Long-term versus short-term investment
 - Will diversification help?
 - Individual security versus funds – ie. stocks and equity funds
 - Single asset class versus multiple asset classes
 - How we apply the asset allocation concept in Thailand
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12.20pm Panel Discussion
	 Creating	differentiation	through	the	product	offering	and	better	advice

 - Many of Thailand’s emerging wealthy population tend to leave money on  
  deposit and only invest small portions in investment products. What can be  
  done to change this?
 - What product offerings exist for different client segments?
 - Where is the biggest demand among clients?
 - To deal with the problems of concentration risk, how can you educate   
  clients about an asset allocation model – rather than the hunt for   
  immediate returns?
 - What should the advisory offering look like?
 - What are the components of a successful and differentiated product   
  offering?
 - What has worked well in other emerging wealth markets in Asia?
 - Assessing the role and suitability in Thailand of ETFs, structured products  
  and other market access products?
 - To what extent does regulation need to evolve in terms of the product   
  offering?
 - How should the product range be expanded?
 - Where are the biggest gaps between overseas markets and Thailand in  
  terms of the product offering?

 Chair

 Andrew Crooke
 Editor
 Hubbis

 Panel Members

 Vira-anong C. Phutrakul
 Managing Director, Retail Banking Head, Thailand
 Citibank

 Dr Rinjai Chakornpipat
 Senior Executive Vice President, Private Wealth Management
 Maybank Kim Eng Securities (Thailand)

 Swee Meng Mok
 Senior Vice President, Head of Wealth Management
 AIRA Securities

 David Schmid
 Executive Director, Head of Structured Solutions South-east Asia
 EFG Bank, Singapore Branch, EFG Financial Products Division

 Peet Yongvanich
 Managing Director, Thailand
 Morningstar

1.10pm Lunch

Agenda



Sharing knowledge is at the heart of 
our business. Every investment decision 
is carefully considered, researched 
and evaluated. And because we have 
a broad range of complementary 
skills from global analysis to in-depth 
research, this combined wealth of 
knowledge enables us to move swiftly 
and take advantage of investment 
opportunities. To access the latest 
investment thinking from our industry 
experts, visit HGi online. 
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henderson.com

If you think sharing 
knowledge leads to 
better investment 
decisions – share it

65 6836 3900

Issued in the UK by Henderson Global Investors. Henderson Global Investors is the name under which Henderson Global Investors Limited (reg. no. 906355), Henderson Fund 
Management Limited (reg. no. 2607112), Henderson Investment Funds Limited (reg. no. 2678531), Henderson Investment Management Limited (reg. no. 1795354), Henderson  
Alternative Investment Advisor Limited (reg. no. 962757), Henderson Equity Partners Limited (reg. no. 2606646), Gartmore Investment Limited (reg. no. 1508030), (each incorporated 
and registered in England and Wales with registered office at 201 Bishopsgate, London EC2M 3AE) are authorised and regulated by the Financial Conduct Authority to provide 
investment products and services. 

For professional advisers only. Please note the value of an investment and the income from it can fall 
as well as rise and you may not get back the amount originally invested.

C32111.002_HGI_corporate_Thailand_May13_297x210_v1.indd   1 02/05/2013   11:49
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2.00pm Panel Discussion
	 Learning	from	international	wealth	management	models

 - What are the industry best practices in more developed wealth   
  management markets in Asia, especially Hong Kong and Singapore?
 - What does it take to be committed to growing a wealth management   
  business until you can make a profit?
 - What is the real differentiator – product, systems, process, people or   
  culture?
 - What is international best practice in talent management and    
  development?
 - What are the skills & competencies required for RMs to be successful?
 - What does it take to deal with existing clients and prospect – including both  
  new-to-bank-clients and upgrading clients?
 - How can firms encourage RMs to provide a good long-term service to   
  attract and retain clients – not just target AUM?
 - What lessons can be applied from offshore centres in the Thai context? 

 Chair

 Andrew Crooke
 Editor
 Hubbis

 Panel Members

 Richard Piliero
 Regional Executive
 Finaport

 Mario A. Bassi
 Managing Director, Head of Asia
 Solution Providers Management Consulting 

 Maikel Sajangbati, CWM
 Member, Board of Advisors, and Counsellor
 Certified Wealth Managers’ Association, Indonesia

 Datin Isharidah Ishak
 Senior Partner
 First Fiduciary (Labuan) LLP

 Paul Gambles
 Managing Partner
 MBMG Group



Private Wealth Solutions

Singapore | Hong Kong | Australia | Canada | New Zealand | United Kingdom | South Africa
For more information, call : +65 6672 6288   or   email : enquiries@iress.com.sg   

Our Private Wealth solutions supports private client advisers
operating within advice provision, discretionary management,
and execution services with an online desktop tailored to their
client and workflow requirements.

Integrated solutions that foster connectivity and 
sustainable relationships with clients

Global technology, local knowledge



2.45pm Presentation
	 Learning	&	development	best	practices	–	how	to	really	make	it	work	for	you

 Michael Stanhope
 Chief Executive Officer
 Hubbis

 - Why learning & development is important
 - What challenges does the industry face in up-skilling advisers?
 - What challenges do individual wealth management firms face in getting their  
  staff engaged in learning? 
 - What is the best approach to overcoming resistance to learning &   
  development?
 - What are the pitfalls for the industry as a whole – and for individual advisers  
  – of not taking training seriously enough?

3.05pm Presentation
 Generating new business

	 Jay	Jhaveri
 Head of Business Development, Asia
 Wealth-X

 - The UHNW landscape in Asia (and specifically South-east Asia)
 - Trends in the UHNW space in South-east Asia over the next five years
 - Building an immediate and medium-term prospect pipeline
 - Due diligence vs source of funds

3.25pm	 Refreshments	&	Networking

3.45pm Presentation
 Building innovation in wealth management

 Andrew Au
 Chief Executive Officer
 AG Delta

 This presentation will aim to provoke a “fresh perspective” into the current   
 dialogue as to what solutions we should be building or looking for to solve the  
 challenges facing our industry:

 - Connecting the dots for supporting “open architecture” wealth platforms  
  with multiple product providers
 - Creating a rich LEARN.COMPARE.QUOTE.TRANSACT experience
 - Embedding systematic analytics and controls into the advisory and   
  transaction lifecycle
 - Social media hype: should we be trying to connect to our clients or   
  connecting our teams?

Agenda
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«Amid the ups and downs of
today’s ever-changing world,
it’s good to know you’re
standing on firm foundations.»

11 2 6 7 8

it’s good to know you’re
standing on firm foundations.»
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Leveraging the Emerging Independent Wealth Model (IWM) in Asia

Solution Providers is an established, globally active management consulting company and a valued 

partner to renowned international fi nancial services companies. The growing demand for customer 

relationship and product independence, along with the emerging IWM service off erings and the 

resulting better understanding of this advisory model, have led to an increase in the development 

of IWMs in Asia, both local fi rms and international ones seeking a wider global presence.

With our own expertise and partner network we can help to assess business opportunities or review 

existing operational set-ups for IWMs, banks or other service providers in Asia. We support our 

clients in the whole process from devising strategies through to realising them operationally.

www.solutionproviders.com

Passion. Process. Progress.

A4_Ad_Hubbis_SG_IWM_cmyk_2013.indd   1 28.03.2013   08:55:34
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4.10pm Panel Discussion
	 The	components	of	successful	wealth	management	platforms

 - What are the processes, systems and technology involved in creating   
  leading offerings?
 - What will be the challenges in implementing them? 
 - How can the basic infrastructure be industrialised to enable firms to focus  
  on the value-add?
 - What other aspects of the platform can – and should – be automated?
 - How are today’s technology and systems-related needs and priorities likely  
  to evolve?
 - What can be done to enhance the overall customer experience?
 - How should online and mobile offerings be developed to drive the business  
  to the next stage?
 - What are the best-practice risk management, operations and compliance  
  frameworks?

 Chair

 Andrew Crooke
 Editor
 Hubbis

 Panel members

 Samart Rusmeerojwong
 Senior Vice President
 Thai Military Bank 

	 Jay	Jhaveri
 Head of Business Development, Asia
 Wealth-X

	 Daniel	Kennedy
 Regional Solution Manager - Asia
 DST Global Solutions

 Andrew Au
 Chief Executive Officer
 AG Delta

5.00pm Forum ends



Out-think. Out-perform. 

THE SEARCH FOR WORLD-CLASS 
INVESTMENT IDEAS 

www.threadneedle.com

Global vision, local focus

Important Information: For internal use by Institutional Investors only (not to be passed on to any third party). This document is not reviewed or approved by the Securities and Exchange Commission, Thailand (“TH”) which takes no 
responsibility for its contents. No legal or natural persons of TH may directly or acquire any beneficial interest therein without obtaining all prior TH’s governmental approvals that are required, whether statutorily or otherwise. Persons who come 
into possession of this document are required by the issuer and its representatives to observe these restrictions. Threadneedle is not licensed in TH.Threadneedle does not give any investment advice. This document is for informational purpose 
only and does not constitute an offer or solicitation of an order to buy or sell any securities or other financial instruments or to provide investment advice or services. Investors are advised to exercise caution in relation to the information presented 
herein. If you are in any doubt about any of the contents of this document, you should obtain independent professional advice. Issued in Singapore by Threadneedle Investments Singapore (Pte.) Limited, 3 Killiney Road, #07-07, Winsland House 1, 
Singapore 239519. Regulated in Singapore by the Monetary Authority of Singapore under the Securities and Futures Act (Chapter 289). License number: CMS100182-1. Issued in Hong Kong by Threadneedle Portfolio Services Hong Kong Limited 
天利投資管理香港有限公司. Unit 3004, Two Exchange Square, 8 Connaught Place, Hong Kong, who is licensed by the Securities and Futures Commission (“SFC”) to conduct Type 1 regulated activities (CE:AQA779). Registered in Hong Kong 
under the Companies Ordinance (Chapter 32), No. 1173058.Threadneedle Investments is a brand name and both the Threadneedle Investments name and logo are trademarks or registered trademarks of the Threadneedle group of companies.  
threadneedle.com AD151

Threadneedle Investments is an international investment 
manager with a strong track record of out-performance across 
asset classes. Our portfolio managers work in an environment 
where rigorous debate is encouraged across all asset classes 
and teams.
 
Sharing ideas like this means that every portfolio benefits from 
our very best thinking. In turn, each investment team follows 
its own process and style as they aim to generate superior, 
repeatable risk-adjusted returns for our clients.
 
Established in London in 1994, we are the international  
asset management arm of Ameriprise Financial (NYSE: AMP),  
a leading US diversified financial services company. We now 
have a presence in 16 countries, including Singapore,  
Hong Kong, Taiwan and Australia, Threadneedle Investments 
manages US$127.5 billion of assets on behalf of individuals, 
pension funds, insurers and corporations.*

*As at 31 March 2013.

     

Singapore
T +65 6309 1088
E asia@threadneedle.com

Equities | Fixed Income | Commodities

AD151 EDHEC Asia ad - Insti Version 2.indd   1 02/05/2013   09:28
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About EFG Bank AG, Singapore Branch – EFG Financial Products Division

TRANSPARENCY GENERATES TRUST 
TRANSPARENCY, SERVICE AND SECURITY ARE IMPORTANT FACTORS FOR ALL INVESTMENTS

The EFG Financial Products Division was established in 2012 and is part of EFG Bank AG, Singapore 
Branch. The division´s main purpose is to introduce and develop structured products for Accredited 
Investor and Institutional Investors, which products are issued by EFG Financial Products AG (and its 
Guernsey branch) or under its platform as the lead manager.

EFG Financial Products AG is a fully-owned subsidiary of EFG Financial Products Holding AG which is 
listed on the SIX Swiss Exchange (SIX:FPHN). Notenstein Private Bank Ltd is now the largest single 
shareholder of EFG Financial Products Holding AG following the acquisition of the remaining shares 
held by EFG International AG, and is a fully-owned subsidiary of Raiffeisen Switzerland (Cooperative). 

EFG Financial Products AG goals are to provide a high level of transparency and service to our clients 
and to develop attractive investment solutions across all asset classes for them. The development of 
solutions is backed by first class IT infrastructure and delivered by a team of well over 200 professionals.

EFG Financial Products AG’s structured products are guaranteed by EFG International AG, which is the 
majority shareholder of EFG Financial Products Holding AG and a Swiss private banking group with circa 
2‘500 employees operating in over 30 locations.

EFG Financial Products AG offers
•  High transparency vis-à-vis clients and counterparties thanks in part to product reports, which 

EFG Financial Products AG were the first provider to introduce.

•  A high level of service thanks to a scalable IT platform.

•  Excellent liquidity continuously confirmed by the top spot in the Payoff Market Making Index 
(Switzerland).

•  Security as a Swiss securities dealer and part of a large Swiss private banking group.

•  Sustainability: The business and compensation model is consciously targeted at promoting long 
term thinking and action.

EFG Financial Products Division
EFG Bank AG, Singapore Branch

#04 -00 EFG Bank Building
25 North Bridge Road
Singapore 179104
info@efgbank-efgfp.sg

LEGAL DISCLAIMER

EFG Bank AG, Singapore branch (“EFGB SG”) is an approved mer-
chant bank, regulated by the Monetary Authority of Singapore. In 
Singapore, our products or services are provided by or through the 
EFG Financial Products Division of EFGB SG. Any – including only 
partial – reproduction of any article or picture is solely permitted 
based on an authorization from EFGB SG. No responsibility is as-
sumed in case of unsolicited delivery. 

The information and material provided herein do not constitute an of-
fer or solicitation for the purchase or sale of any security or financial 
instrument. While the information contained herein is believed to be 
reliable, EFGB SG, its affiliates, and their respective employees or 
agents make no representation or warranty, express or implied, as 
to, and shall not be responsible for, its accuracy, reliability or com-
pleteness, and it should not be relied upon as such. This document 
and any material supplied with it has not been prepared on the basis 
that it is intended to be suitable for any particular person or class of 
persons and does not constitute the advice or recommendation of 
any kind by EFGB SG or any of its affiliates to any particular person 
or class of persons. It may be based on subjective judgments that 
may be incorrect or subject to change. You should carefully consider 
whether the investment product mentioned herein is appropri-
ate for you in view of your risk appetite, investment experience, 
objectives, financial resources and circumstances, and make such 
other investigation as you consider necessary. You should carefully 
consider the risk disclosure statements provided by EFGB SG and 
also make your own risk assessment and seek professional advice, 
where necessary. EFGB SG, its affiliated companies and any of their 
respective directors or employees may have a position or otherwise 
be interested in any transactions, securities, commodities and/or in-
vestment products that are directly or indirectly the subject of this 
document. Past return is not indicative of future performance. The 
price of securities and investment products may go up as well as 
down, and may sometimes fluctuate dramatically. The possibility of 
incurring investment losses is as likely as that of making profit. EFGB 
SG and its affiliated companies accept no liability whatsoever for any 
direct or consequential losses arising from or in connection with the 
use of this document or its contents.

© EFG Bank AG, Singapore branch 2013. All rights reserved.
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EFG FINANCIAL PRODUCTS DIVISION
TRANSPARENCY. SERVICE. LIQUIDITY. SECURITY. SUSTAINABILITY.

The Quintessence of our Mission Statement

EFG Financial Products Division’s explicit goal is to make a difference through particular transparency  
in investment products.

We count on experienced industry experts with a focus on achieving client’s goals and a first class  
IT infrastructure, setting new standards in stability and flexibility.

Bank
EFG Financial Products Division
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About Morningstar

Morningstar Research (Thailand) Ltd is a subsidiary of Morningstar, Inc., a leading provider 
of independent investment research in North America, Europe, Australia, and Asia. The 
company offers an extensive line of products and services for individuals, financial advisers, 
and institutions. 

Morningstar provides data on approximately 416,000 investment offerings, including stocks, 
mutual funds, and similar vehicles, along with real-time global market data on more than 9 
million equities, indexes, futures, options, commodities, and precious metals, in addition to 
foreign exchange and Treasury markets. 

Morningstar also offers investment management services through its registered investment 
advisor subsidiaries and has approximately US$149 billion in assets under advisement and 
management as of December 31, 2012. The company has operations in 27 countries. 

Morningstar expanded to Asia in April 2000 and has grown its businesses into Japan, 
Korea, India, mainland China, Taiwan, Singapore, Malaysia, Hong Kong and Thailand. The 
Asia operations not only offer timely information on mutual funds, but also insightful and 
independent analysis, unbiased fund ratings, and sophisticated analytical tools to help both 
individual and professional investors make better investment decisions. 

Please find more information about Thailand mutual funds at www.morningstarthailand.com; 
stay on top of Thailand’s mutual fund industry trends and access research information and 
educational content.

Key	contact

Tharineee	Sirichayaporn
Business Development Manager
T 662 251 9730 ext.22
M 668 4427 0733
E Tharinee.sirichayaporn@morningstar.com 



The Data You Need
Morningstar DirectSM  is the gateway to our 

vast database of 

Unit Trusts, 

Insurance Funds, 

Hedge Funds 

Indexes and more!

Get a Broader View 
Deepen analysis with portfolio holdings, 

manager narratives, and Morningstar commen-

taries. Access our proprietary statistics like the 

Morningstar RatingTM, Style BoxTM and Morning-

star Category.

Rigorous Manager Due Diligence
Move seamlessly from task to task

Review a manager’s performance

Assess the performance impact of your asset 

allocation decisions 

Create your own scoring and peer groups

And automate everything so that it’s ready 

whenever you want! 

An Elegant, All-in-One Solution
So spend less time “crunching numbers” and 

leave the hard work to us. 

Learn More
asiasalesmanagement@morningstar.com 
+852 2973 4680 
or visit www.global.morningstar.com/Direct

Morningstar DirectSM

One seamless platform
One source for manager data
No assembly required

3

3

3

3

3

3

3
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About TMF Group

Global	reach	–	local	knowledge	–	tailored	solutions

With more than 100 offices in over 75 countries and employing more than 4,500 professionals 
worldwide, TMF Group is a global independent administrator helping clients expand their 
businesses seamlessly across borders. 

As business becomes increasingly international and local compliance and reporting 
obligations grow more onerous, the challenges of retaining full and transparent oversight 
of diverse operations and investments intensify. We focus on providing specialised and 
business-critical financial and administrative services that enable our clients to operate 
their corporate structures, finance vehicles and investment funds in different geographical 
locations. We can also provide clients with a single point of contact to co-ordinate the day-to-
day management of outsourced operations, and ensure clear communication across multiple 
jurisdictions. With our support, compliance is assured. 
Our core services can help companies of all sizes with HR and payroll, accounting and tax, 
corporate secretarial, international structuring, fund administration and structured finance – 
whether a company wants to globalise, or whether they need support to streamline existing 
operations. We also help more than 35,000 private clients to manage their finances, and work 
with third-party providers to provide international incorporation support.

Our services are delivered in each country by our expert staff, professionals who have the 
key local knowledge and speak the language. TMF’s international client base is highly-
diversified, including many companies listed in the Fortune 500 and FTSE. We have specialist 
teams supporting different sectors, including private wealth, pension and employee benefits 
solutions, structured finance, fund administration, real estate investment, private equity, and 
IP licensing and collection.

TMF Group’s private client teams create and administer solutions that will provide for 
extended families, manage multiple, complex, cross-border assets, navigate tax and 
regulatory issues, provide for estate and business succession planning and facilitate effective 
investments now and for the future.

What we do

• Work with you, and your advisers, to devise effective solutions for your needs
• Establish and administer structures
• Provide full trustee, foundation and corporate management services
• Incorporate and administer Special Purpose Vehicles (SPVs)
• Register private vessels and aircrafts
• Carry out tax and regulatory compliance
• Offer investment manager selection and analytical performance reporting
• Probate and estate administration services

Key	contacts

Learn how we can ensure your financial future 
is fully mapped out.

Nigel Rivers
Managing Director, Hong Kong
Regional Director of Private Clients
Asia Pacific
T 852 2822 0186
E nigel.rivers@tmf-group.com

Sue Yong
Managing Director, Malaysia
T 60 3 2382 4288
E sue.yong@tmf-group.com

Paolo Tovalato
Managing Director, Thailand
T 66 (0) 2 613 4901
E paolo.tavolato@tmf-group.com

Nitin Modi
Global Business Development Manager
T 66 (0) 2 613 4985
E nitin.modi@tmf-group.com

Ian Shearer
Head of Business Development, Asia Pacific
T 852 2106 9385
E ian.shearer@tmf-group.com

Carolyn	Parkes
Director, Head of Private Clients
T 65 6808 1641
E carolyn.parkes@tmf-group.com



Contact us

Learn how we can ensure 
your financial future is fully 
mapped out.

Nigel Rivers

Managing Director, Hong Kong
Regional Director of  
Private Clients
Asia Pacific
T. +852 2822 0186
nigel.rivers@tmf-group.com

www.tmf-group.com

Protecting your most  
valuable assets
Private Client services
TMF Group’s Private Client teams offer clients a wealth of 
experience and individual wealth management solutions. And 
TMF’s global network of more than 100 wholly-owned offices 
in over 75 jurisdictions worldwide means we have expert, 
professional staff with local knowledge who speak your language:

•	 	Work with you, and your advisors, to devise effective 
solutions for your needs

•	 Establish and administer structures
•	 	Provide full trustee, foundation and corporate  

management services
•	 Incorporate and administer Special Purpose Vehicles (SPVs)
•	 Register private vessels and aircrafts
•	 Carry out tax and regulatory compliance
•	 	Offer investment manager selection and analytical 

performance reporting
 •	Probate and estate administration services

For details of TMF Group’s regulated subsidiaries, please see: www.tmf-group.com.
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About AG Delta 

AG Delta offers Electronic	Dealing,	Client	&	Portfolio	Centric	E-Commerce	Solutions	to	the	
Private	Wealth	Management	industry. Headquartered in Singapore with offices across Asia 
Pacific, we are a recognised innovator in financial technology. 

Our clients are many of the fastest-growing global and regional financial institutions in the world 
with live production sites in wealth centres including Hong Kong, Singapore, the UK, Switzerland 
and other markets in Asia Pacific. They are all using our flagship solution AG|Capital to fast-track 
building a world-class wealth platform to better support their wealth managers and empower their 
customers. Through AG Capital’s increasing network of investment product & liquidity providers, 
our clients are able to achieve great strides in achieving business automation and a truly open 
architecture business platform to grow Assets Under Management and Revenues in a sustainable 
fashion.

AG Delta’s achievements include being recognised as a Top	E-Commerce	&	Client	Interface 
Solution Provider in the Structured Products Technology Global Survey for the last 3 years 
running as well as recently receiving the prestigious Red Herring Asia 100 VC award.

|	www.agdelta.com	|	Multi	Product	|	Multi	Channel	|	Multi	Market	|	Wealth	Online	Anywhere	
Anytime	|

Key	contacts

Andrew Au
Chief Executive Officer 
E Andrew.au@agdelta.com

Damien Piper
Senior Account Manager
E Damien.piper@agdelta.com

Gaurav Singhal 
Senior Account Manager
E Gaurav.singhal@agdelta.com 

Wing Mok
Chief Architect 
E Wing.mok@agdelta.com

Ray	Wong
Director - Product Strategy, North Asia 
E Ray.wong@agdelta.com

Lawrence Grinceri
Chief Operating Officer
E Lawrence.grinceri@agdelta.com





About Heritage Trust Group

Heritage Trust Group, which was established in 2002, today employs over 50 professionals 
in its Singapore and Hong Kong offices. Heritage is an independent, licensed trust company, 
regulated by the Monetary Authority of Singapore (MAS).

The principal activities of the Heritage Trust Group are the provision of trust, fiduciary and 
nominee services, including assisting clients in the establishment of offshore companies 
in various jurisdictions as well as Singapore and Hong Kong, for those clients seeking 
confidential and tax-effective corporate structures.

Through our offices in Singapore and Hong Kong, and associates in New Zealand, the BVI 
and Brunei, the Heritage Trust Group is able to provide its high net worth and corporate 
clients with global structured solutions.

Heritage offers a wide range of nominee and administrative services from setting up of 
offshore companies to more elaborate and complex structuring in appropriate jurisdictions. 
The services offered include the incorporation of foreign structures, the management of these 
structures (corporate directors, nominee shareholders, corporate secretary, and registered 
office) and the daily administration of such structures (invoicing, bookkeeping, accounting & 
tax filing, and hold mail & telephone answering services).

For more information, please visit: www.heritagetg.com 

Address

Singapore

50 Raffles Place 
#15-05/06, Singapore Land Tower
Singapore 048623
T 65 6533 0774       
F 65 6533 0224             

Hong Kong

902, 9th Floor Loke Yew Building 
50-52 Queen’s Road Central 
Hong Kong
T 852 2527 9396          
F 852 2527 0762

Key	contacts

Singapore 

Dr Angelo Venardos
Chief Executive Officer
Angelo@heritagetg.com

Jennie Tan
Executive Director
Jennie.Tan@heritagetg.com 

Mary	Chan
Associate Director, Wealth Planning
Mary.Chan@heritagetg.com

Eve	Tay
Business Development Manager
Eve@heritagetg.com

David Lee
Business Development Manager
David@heritagetg.com

Hong Kong

Pierre Boulanger
Assistant General Manager
Business Development
Pierre.Boulanger@heritagetg.com 

Carol Choi
Senior Manager
Business Development
Carol@heritagetg.com
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About J.P. Morgan Key	contacts	

Tee Mahatharadol
Vice President, Head of Financial Institutional Sales 
Fixed Income
J.P. Morgan
E tee.x.mahatharadol@jpmorgan.com 

Winyou	Prateepkanjana
Vice President, Financial Institutional Sales 
Fixed Income
J.P. Morgan
E winyou.prateepkanjana@jpmorgan.com 

Ollie Palanca
Executive Director, Head of Sales Thailand 
Fixed Income
J.P. Morgan
E ollie.n.palanca@jpmorgan.com 

Lemuel Lee
Head of Equity & Commodity Derivatives 
North & South Asia
J.P. Morgan
E lemuel.hl.Lee@jpmorgan.com 

Deepankar Khanna
Head of Sales South East Asia 
Fixed Income
J.P. Morgan
E deepankar.s.khanna@jpmorgan.com

1

Lemuel Lee 
Executive Director, Head of Retail & Private Banking Distribution Asia ex Japan, Equities, Commodities & Fund Derivatives 
J.P. Morgan 
E lemuel.hl.Lee@jpmorgan.com 

Chan Ahn 
Executive Director, Head of Equity & Fund Derivatives Structuring, Asia ex Japan 
J.P. Morgan 
E chan.ahn@jpmorgan.com 

Hally Seo 
Vice President, Equity & Fund Derivatives Structuring, Asia ex Japan 
J.P. Morgan 
E hally.h.seo@jpmorgan.com 

Elise Xie 
Associate, Equity, Commodities & Fund Derivatives Marketing, Asia ex Japan 
J.P. Morgan 
E elise.m.xie@jpmorgan.com 

J.P. Morgan is a global leader across credit markets, rate markets, 
securitized products, commodities and equities.

• Equities

• Commodity

• Credit Trading and Syndicate

• Rates

• Securitized Products

• Fixed Income Exotics and Hybrids

• Sales, Marketing and Distribution

• Foreign Exchange

• Emerging markets

 

We o�er institutional investors, corporates, distributors and a�uent individuals the 
following products and services:

• Worldwide trade execution services across all exchanges and electronic networks.

• Program and special equity trading services.

• Transition management services across all asset classes.

• Sales, trading and research services on equity-based derivatives, as well as risk 
management applications and structured products.

• A full range of equity-linked services, including competitive pricing and complex 
structuring for new equity-linked issuances, innovative ways to increase conversion 
premiums for issuers, and sales and trading services for institutional clients.

• Equity structuring and sales services in the primary markets, including initial public 
o�erings, follow-on o�erings and convertible securities.

• Clearance of OTC interest rate and credit derivatives, foreign exchange, OTC 
commodities and fixed income securities.

• Futures and options execution and clearing services on approximately 70 
exchanges globally.

Key contacts:
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J.P. Morgan is a marketing name for investment banking businesses of JPMorgan Chase & Co. and its subsidiaries worldwide. Securities, syndicated loan 
arranging, financial advisory and other investment banking activities are performed by a combination of J.P. Morgan Securities Inc., J.P. Morgan Securities plc 
and the appropriately licensed subsidiaries of JPMorgan Chase & Co. in EMEA and Asia-Pacific, and lending, derivatives and other commercial banking 
activities are performed by JPMorgan Chase Bank, N.A.  

Solutions built
    on a strong foundation

jpmorgan.com

J.P. Morgan is one of the most established providers 

of structured products to the Asian region. Working 

closely with financial intermediaries and local 

distribution networks, J.P. Morgan meets the needs 

of a wide variety of investors in the fast growing 

markets of Hong Kong, Singapore, China, South 

Korea, Taiwan, Malaysia, and Thailand.

For more information, contact us:

BKK_FI@jpmorgan.com or (66 2) 684-2250
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Hubbis Forums in 2013 & 2014

Our Wealth Management Forums provide in-depth, practical insights from 
experienced, senior industry practitioners from the domestic and international 
markets on the key issues, opportunities and challenges relating to clients, 
processes, products, strategy and platforms. For events in local markets, content 
is tailored to relevant domestic issues and trends.

Technology & Systems Solutions Forum 2013 
Thursday 20th June
Marina Mandarin, Singapore 

Malaysian Wealth Management Forum 2013
Thursday 27th June
Grand Millennium, Kuala Lumpur
 
Indian Private Banking Forum 2013
Wednesday 21st August
Mumbai 

China Wealth Management Forum 2013 – Beijing 
Thursday 29th August
Westin Hotel, Beijing

Asian Wealth Management Forum 2013 – Singapore 
Thursday 26th September
Marina Mandarin, Singapore

Indonesian Wealth Management Forum 2013
Thursday 24th October
Four Seasons Hotel, Jakarta 

Wealth Planning Forum 2013
Thursday 7th November
Marina Mandarin, Singapore 

Technology & Systems Solutions Forum 2013 
Thursday 14th November
Four Seasons Hotel, Hong Kong 

China Wealth Management Forum 2013 – Shanghai 
Thursday 28th November
Grand Hyatt, Shanghai 

Michael Stanhope | Chief Executive Officer | T 852 2563 8766 | E michael.stanhope@hubbis.com

Compliance in Asian Wealth Management Forum 2014
Thursday 23rd January
Pan Pacific Singapore

Asian Wealth Management Forum 2014 – Hong Kong
Tuesday 27th February
Conrad, Hong Kong 

Independent Wealth Management Forum 2014
Thursday 13th March
The Marina Bay Sands, Singapore
 
Taiwan Wealth Management Forum 2014 
Tuesday 27th March
Grand Hyatt, Taipei

Investing in Asia Forum 2014 
Thursday 8th May
Park Hyatt Zurich

Thailand Wealth Management Forum 2014
Thursday 15th May
Four Seasons Hotel, Bangkok


